
Canadian Sellers Face Unique Challenges
In Pandemic Sales Environment

By Joe Nevills
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Few branches of the horse 
racing industry exist that don’t 
expect some form of travel, and 
the COVID-19 pandemic has 
put a unique stress on that vital 
component of the business.

COVID-19 travel and quarantine 
restrictions have made interstate 
travel difficult, as highlighted by 
the requirement that out-of-state 
riders in the Sept. 5 Kentucky 
Derby arrive by Aug. 31.  Interna-
tional travel has proven to be an 
even greater task, but a handful 
of Canadian consignors have 
crossed the border to sell horses during the September year-
ling sales, ready for all the hoop-jumping it entails.

David Anderson of the St. Thomas, Ontario-based Ander-
son Farms said getting into the U.S. is the easy part, it’s 
what happens when he returns home that will pose the 
biggest challenge.

“As of right now, there’s no requirements to quarantine in 
Kentucky,” he said before the yearling sale season. “We’ve 
been very fortunate in Canada, and particularly in Ontario, 
we took some early measures to shut things down, and our 
positive coronavirus cases are down to 30 or 40 a day. It’s 
virtually nothing.

“Unfortunately, when I come back to Canada, I’m going to 
have to endure a 14-day quarantine, but that’s fine, as long 
as I can get to Kentucky,” Anderson continued. “That’s my 
main focus right now.”

Anderson had two horses cataloged in the Fasig-Tipton 
Selected Yearling Showcase, and he’ll have 12 cataloged 
throughout the marathon Keeneland September Yearling 
Sale. His horses shipped to Kentucky in June for sale prep, 
and he said the process of shipping horses back and forth 
over the border has not changed drastically this year, com-
pared with getting himself from place to place.

Bernard McCormack of Cara Bloodstock in Janetville, On-
tario also had a pair of yearlings entered in the Fasig-Tipton 
sale, and 15 more in the book for Keeneland. 

McCormack was able to dip a toe into the 2020 yearling 
market during the Canadian Thoroughbred Horse Society 
(Ontario Division) Canadian Premier Yearling Sale on Sept. 
2, where he handled the $90,000 (Canadian) sale-topper. 

He said the Ontario sale did not 
require a negative COVID-19 
test to attend like the Kentucky 
sales. Instead, organizers con-
ducted temperature checks and 
had participants fill out question-
naires. Once people were on the 
grounds, seating was spaced 
apart and limited in the pavilion, 
and security guards were placed 
at the entrances and exits to 
ensure the headcount remained 
under the limit.

“There were a lot of variables, 
but it all went well from my per-
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Stallion Spotlight

CROSS TRAFFIC
Gr. or ro. h., 2009, Unbridled’s Song x 

Stop Traffic, by Cure the Blues
Race Record: 6-3-2-0; $687,967

Advertised Fee: $15,000

What is Cross Traffic’s stron-
gest selling point as a stallion?

Mark Toothaker: Leading fresh-
man sire with a champion in his 
first crop and a horse in Ny Traffic 
that ran in this year’s Kentucky 
Derby in his second crop. They 
are fast like he was, and can carry 
their speed two turns.

If I’ve got a mare that needs help from the stallion on 
a physical characteristic, what can Cross Traffic best 
contribute to the equation?

Toothaker: Cross Traffic will get you leg on your foal as 
well as some stretch.

What can a breeder expect from a Cross Traffic foal 
as a weanling? As a yearling?

Toothaker: From what I have seen they just tend to get 
better with age, some can be a little leggy and gangly as 
weanlings, but they seem to really come together as they 
become yearlings.

What crosses – either physical or pedigree – seem 
to be the most consistent in producing winners from 

Cross Traffic, and which ones do 
you think might have potential to 
grow in that category?

Toothaker: From what I’ve seen 
from looking at so many at the 
sales and at farms, I try to recom-
mend a mare that has a Quarter 
Horse look to her. I feel like he 
needs a mare with bone and a 
strong hip. He will get you the leg 
and scope. Tim Hamlin and I bred 
a Lion Heart mare to him that 
was the physical that I described 
and got a tremendous physical 
that Woods Edge Farm sold for 
$160,000 this last October.

There are several sons of Unbridled’s Song vying to be 
the last great son of the sire at stud. What advantag-
es does Cross Traffic have among the others in that 
race?

Toothaker: He has sired a champion, been a leading 
freshman sire, and has a ton of horses in the pipeline 
having bred 190 mares in 2019. I believe time will prove 
him to be the greatest son of Unbridled’s Song.

What’s something about Cross Traffic that you think 
goes overlooked?

Toothaker: His freakish talent. This is a horse that could 
go 1:08 on the front end and just keep going. Posting a 
117 Beyer puts him in elite territory – that’s one of the 
best of the last decade. PRS

Cross Traffic

Spendthrift Farm’s Mark Toothaker On Cross Traffic
By Joe Nevills

https://www.thoroughbredauctions.com/paulick
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period prior to the sale. There is a potential for abuse of 
these medications and again this is a positive change to 
protect the horse. When this change was announced 
some chose to not use this class of medications in 
horses at any age, for any condition, and I believe that is 
a mistake. Taking this out of a veterinarian’s toolbox for 
use in foals could have fatal consequences. There are 
legitimate uses for these medications and they should 
be used when they are warranted. The sales companies 
have not limited their use when appropriate for age and 
condition, they have merely asked for disclosure. 

The balancing of allowing for appropriate use and impos-
ing rules to curtail abuse is difficult. In this case it has 
been well thought out and will benefit all involved.

Dr. Bart Barber, DVM, is a shareholder in Rood and 
Riddle’s veterinary practice and specializes in reproduc-
tion, primary and preventative ambulatory care, as well 
as operations at Rood and Riddle Veterinary Pharmacy.

Veterinarians at Rood and Riddle 
Equine Hospital answer your questions 
about sales and healthcare of Thor-
oughbred auction yearlings, weanlings, 
2-year-olds and breeding stock.

QUESTION: What’s the veterinary 
perspective on the medication poli-
cies implemented by sale companies?

DR. BART BARBER: From this 
veterinarian’s perspective, the changes that the sales 
companies have made are positive. The limitations that 
have been imposed add a degree of confidence for buy-
ers while still allowing sellers and veterinarians to fully 
treat horses as needed with only a few exceptions. 

One of the new rules is that only one non-steroidal anti-
inflammatory drug (NSAID) and one corticosteroid may be 
used. There can be no stacking of drugs within the classes. 
There are lots of drugs in each of these categories and 
they have similar actions and effects within each class. 
That said, there are differences that make drugs in each of 
those classes superior for treating specific conditions. For 
instance, one NSAID is preferred to treat pain associated 
with colic while another is preferred for musculoskeletal 
pain. Certain steroids are better suited for treating allergic 
reactions while others are best at treating head trauma. 

In the rare case that a horse has already been treated 
with one of these medications for a specific condition and 
another condition arises for which another medication 
in the same class is needed, decisions will need to be 
made. First and foremost, the horse will be taken care of. 
It is important to point out that this situation would not 
automatically disqualify the horse from being sold. A posi-
tive test for multiple NSAIDs or corticosteroids merely 
gives the buyer the right to rescind the sale. 

The goal of the new regulations is not to limit treating 
horses appropriately but to limit indiscriminate stack-
ing of NSAIDs and corticosteroids, which is in the best 
interest of the buyers, the sales process, the industry 
and, ultimately, the horse. It’s a good change. When the 
situation like this one arises, it will be in the best interest 
of all parties to come together and use good judgment 
and horsemanship to determine intent, the best interest 
of the horse, and whether or not the process was com-
promised. These occasions will likely be rare and I believe 
that even in these instances we will be able to care for 
the horses without compromising the intent of the rules. 

Bronchodilators, including Clenbuterol, have been limited 
in that they have been completely banned for a time 

Dr. Barber

PRS
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spective,” McCormack said. “The buyers were very careful, 
and as a consignor, you want to talk to your buyers and that 
was all very possible with distance and having a mask on. 
You can still tell a joke with a mask on. 

“We had a sanitizing station where the vet book was, and I 
basically held on to the book more than I do in the past,” he 
continued. “I pretty much kept it with me so I could keep the 
book myself, and not have to pick up a book that 50 people 
have been turning the pages on.”

Though the Ontario sale provided a useful dry run for the 
September sales, it also pulled the curtain back on a sobering 
reality of the North American auction market for the foresee-
able future – Not all Canadian buyers are going to want to 
spend two weeks on the sidelines to buy horses in-person in 
the U.S., especially during one of the busiest times of the year 
on an already condensed Woodbine stakes calendar.

McCormack said he noticed a few extra bids coming in for 
the top lots of the Ontario sale, courtesy of horsemen who 
might recognize this will be their only opportunity to secure 
yearlings in-person at auction this year.

In absence of some of the main principals and trainers that 
make up the Canadian buying bench at Kentucky sales, Mc-
Cormack said he was utilizing every option at his disposal 
to bring the horses to those buyers, as well as their agents, 
whose role will be more important than ever. 

McCormack noted that many of the major barns at Wood-
bine winter in Florida after the Ontario meet closes, and 
they have developed relationships with bloodstock agents 
in both locations. Whether they’re coming from the north 
or the south, the key players should be able to have eyes 
and ears on the sales grounds, which makes providing the 
proper information to them crucial.

“I have mostly Canadian-breds selling in both sales,” he said. 
“You have the videos done, and of course, there’s always 
contacts that you can reach out to get information to. I know a 
few Canadian agents that are going down, and I’ve encouraged 
them to reach out, and if they want to see them on the farms 
and cut their trips a little shorter because of commitments 
back home, we’ll work with them if that’s what’s required.”

When it comes to employees on the sales grounds, McCor-
mack and Anderson both said they decided against bringing 
down any grooms, showpeople, or other staff that make 
their consignments run from Canada, instead hiring locally 
in Kentucky. 

“We’ve got some new staff that have not worked for us be-
fore,” Anderson said. “Certainly, they come highly recommend-
ed. You’d like to have the same people year-in and year-out, but 
we’re going to roll with the punches and hope for the best.”

Like the horsemen at Woodbine, the two consignors said 
the 14-day quarantine upon returning to Canada was too 
big of an ask for barn help in the U.S. sales.

Continued from Page 1

Continued on Page 6
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Anderson said Canada has been proactive with contact tracing 
throughout the pandemic, which can be restrictive on day-
to-day movement if a citizen is supposed to be in quarantine. 
However, he and McCormack both said they were fortunate to 
have their farms for quarantine boundaries, allowing them to 
get outside and continue their work relatively uninterrupted.

“You literally are supposed to stay in your house, and if 
you go outside at all, you have to stay in your backyard 
and wear a mask,” Anderson said. “I went through this 
back in the spring when I went to Florida, and I had three 
phone calls from the government checking up on me. We 
now have an app in Canada called the COVID Alert app, 
and it tells you if you’ve been in close proximity to anyone 
that’s tested positive for the virus. It will alert you, and 
then you should immediately go into quarantine because 
of it.”

The two weeks on the bench has become part of the norm 
for McCormack, who has crossed the border repeatedly to 
transport mares between Ontario and Kentucky for breeding.

“I’ve done it six times this year, just shipping breeding 
stock,” he said. “I’ve never felt more thankful for having 
a farm because it’s a natural bubble. My wife can do the 
banking and the other bits and pieces that can be done 
running around. I think one of my cars, I filled it up at 
the end of April and didn’t have to fill it up again until the 
middle of June. I was just driving my truck back and forth 
to Kentucky.”

Both consignors will be back in Kentucky for the Fasig-
Tipton Kentucky Fall Yearling Sale in late October, and the 
Breeders’ Cup will be just down the road at Keeneland 
shortly after, followed by the November mixed sales running 
through the middle of the month. Between the necessity of 
selling horses and the challenges posed from re-entering 
the country, playing the long game in Kentucky for the fall is 
the likely plan for the horsemen from up north.

“Right now, I plan on staying,” Anderson said. “I just booked my 
hotel for right before the October sale through the end of the 
November sale. I’m booked in for probably four weeks. I’m just 
going to stay down. I spend the better part of 90 to 100 nights 
in Lexington anyway. It’s almost like my second home.”

Continued from Page 5
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Leading Sires By Average Sale Price, 
Keeneland September 2019

(10 or more sold)

SIRE   SOLD AVERAGE

Curlin   43  $543,186 
War Front  17  $540,588 
Tapit   25  $537,000 
Medaglia d’Oro  29  $520,793 
American Pharoah 62  $409,742 
Pioneerof the Nile 41  $355,000 
Into Miscief  70  $340,900 
Uncle Mo  51  $336,510 
Quality Road  53  $332,226 
Empire Maker  47  $282,404 
Nyquist*  25  $247,320 
Runhappy*  40  $243,050 
Speightstown  30  $236,233 
Frosted*  48  $222,917 
Union Rags  51  $218,308 
Candy Ride  46  $217,283 
Ghostzapper  24  $214,208 
Flatter   22  $207,818 
Street Sense  41  $178,049 
More Than Ready 31  $153,677 
Distorted Humor 31  $152,065 
Malibu Moon  33  $149,924 
Bernardini  23  $127,957 
Liam’s Map  53  $120,283 
Constitution  35  $110,743 
Kitten’s Joy  45  $104,856 
Twirling Cady  37  $104,378 
Tiznow   27  $100,193 
* First crop of yearlings in 2019  
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Young Sire Watch
Keeneland September Book 1

By Joe Nevills

Stallions whose first crops of yearlings are represented in 
Book 1 of the Keeneland September Yearling Sale, includ-
ing the number of horses cataloged and the farm where 
the stallion is currently advertised.

Arrogate – (26) Deceased

Caravaggio – (4) Coolmore Stud, Ire.

Churchill – (1) Coolmore Stud, Ire.

Classic Empire – (1) Ashford Stud, Ky.

Connect - (2) Lane’s End, Ky. 

Gun Runner – (20) Three Chimneys, Ky.

Klimt – (1) Darby Dan Farm, Ky.

Mastery – (5) Claiborne Farm, Ky.

Practical Joke – (2) Ashford Stud, Ky.

Stallions whose second crops of yearlings are represented 
in Book 1 of the Keeneland September Yearling Sale, 
including the number of horses cataloged and the farm 
where the stallion is currently advertised.

Air Force Blue – (2) Ashford Stud, Ky.

California Chrome – (3) Arrow Stud, Japan

Frosted – (4) Darley, Ky.

Not This Time – (2) Taylor Made Stallions, Ky.

Nyquist – (6) Darley, Ky.

Optimizer – (1) Calumet Farm, Ky.

Runhappy – (5) Claiborne Farm, Ky.

CLICK HERE AND DONATE TODAY!
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